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CLEARMECHANIC BECOMES AN APPROVED VENDOR OF ADP’S THIRD 

PARTY ACCESS PROGRAM 
 
San Francisco, CA. – (March 23, 2010) ClearMechanic, provider of web-based solutions 
for automotive service centers, announced today the successful completion of the 
approval process of the Third Party Access Program of the Dealer Services Group of 
Automatic Data Processing, Inc. (NASDAQ: ADP).   
 
ClearMechanic’s flagship product is an online sales and service solution that enables 
service personnel to visually present repair needs while automating the customer 
approval process, building trust with the customer to generate repeat business. The 
simple-to-use, online platform automatically associates videos and repair explanations 
with the problem area needing repair or service and enables service managers to upload 
photos and communicate with the customer in real-time.   
 
ADP’s Third Party Access Program provides an open, secure, and integrated channel for 
Third Party vendors wanting access to the Dealer Management System.  ADP currently 
has over 100 Third Party application providers participating in its Third Party Access 
Program.   
 
“This will enable us to widen our net of influence to managers of service departments 
across the ADP network and help bring additional revenue into their service departments 
through visual selling. We’re excited to be an ADP approved vendor,” said Jonathan 
Altman, President of ClearMechanic.  
 
“ADP has always understood that dealerships own their data and enjoy having choices on 
how best to share and utilize that data with others. Accordingly, our continuing goal is to 
offer an open, secure and integrated Dealer Management System (DMS).  That is why we 
are excited to have ClearMechanic be part of our Third Party Access Program,” said 
Mark Roman, Executive Director, Data Services for ADP Dealer Services.   

About ClearMechanic, Inc: 

Founded in 2008, ClearMechanic is a service management tool that provides a 
transparent process for service recommendations and repairs. Service managers who use 
ClearMechanic can see up-sell rates increase to 90 percent. For more information, please 
visit www.clearmechanic.com.   
 
About ADP:  



 
Automatic Data Processing, Inc. (Nasdaq: ADP), with nearly $9 billion in revenues and 
about 570,000 clients, is one of the world's largest providers of business outsourcing 
solutions. Leveraging 60 years of experience, ADP offers the widest range of HR, 
payroll, tax and benefits administration solutions from a single source. ADP's easy-to-use 
solutions for employers provide superior value to companies of all types and sizes. ADP 
is also a leading provider of integrated computing solutions to auto, truck, motorcycle, 
marine,  recreational, heavy equipment and agricultural vehicle dealers throughout the 
world. 

 


